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If your Realtor is a neighborhood specialist, it is likely she has toured these
homes and has intimate knowledge of condition and layout of these homes. Ask
her to share this information with you. You can also ask your Realtor which of
the homes she thinks are overpriced as well. You will be amazed to learn that
often agents don't tell listing agents whether their listings are overpriced
because agents don't want to offend anyone either! But listing agents aren't
infallible. Sometimes they make mistakes when estimating market value prices
for a seller. Ultimately, however, remember that it is always the seller's
responsibility to select the sales price.
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A couple who bought the house you see pictured on this page at first wondered
the same thing. That home sat on the market at an asking price of almost
$950,000 for three months. In a hot market, it probably could have sold for
about $800,000, but the market was softening and demand was decreasing.
Moreover, the sellers had moved out of the area, leaving the home vacant. The
listing agent was unaware that the home was overpriced. The sellers were
motivated. Pointing out market conditions to the seller, this couple was able to
negotiate a deal to buy the home for about $400,000 less than list price. Their
contract was the only offer on the table while the sellers' clock was ticking.
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To make the offer more attractive to the sellers, the buyers did not include the
sale of their existing home as a contingency. They offered the seller a sizable
earnest money deposit to show that they meant business. And they also
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showed the seller a list of homes that sold in the neighborhood at more
reasonable prices.

Definition
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Now, not every home that is overpriced will ultimately sell for less than market
value. But many homes that are listed at unrealistic prices are owned by sellers
who are motivated and who are willing to listen to reasons why they should sell

Related Topics
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at a reduced price to you. If you find out that a seller has turned down multiple Home Repair
offers for less money, it might mean that it's just a matter of timing. Eventually Gardening

the light bulb will go on and a seller will say yes. Housewares / Appliances

There are overpriced gems hiding among the inventory of homes for sale every Interior Decorating

day. Don't just pass them by. You could be passing up an opportunity to buy your dream home.

Interesting Side Note: After this transaction closed and the final sales price was published, an irate buyer who had
previously seen this home called the listing agent. She was upset and complained, saying if she had known the seller
was willing to go that low, she would have bought the house and offered $100,000 more. Well, why didn't she?
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